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Consultation on European Commission’s proposed mandates for 

upcoming EU-US trade negotiations 
 

The Irish Exporters Association (IEA) welcomes the Department for Business, Enterprise and 

Innovation’s (DBEI) invitation to submit to its consultation on the European Commission’s recent draft 

negotiating mandates for EU-US trade negotiations.  

The Irish Exporters Association’s submission has been drafted in consultation with the IEA National 

Council and IEA members operating in the sector.  

Context: 

On 18 January 2019, the European Commission adopted two proposals for negotiating directives for 

trade talks with the United States: one on a trade agreement with a strict focus on removing tariffs on 

industrial goods (excluding agricultural goods), and a second agreement on conformity assessment.  

About the Irish Exporters Association: 

The Irish Exporters Association (IEA) assists its members to grow their exports to world markets. We 

drive and support the growth and development of all exporting businesses based in Ireland. The IEA 

strategy is to support our members to grow their exports to world markets with 3 main functions: 

 Represent the needs of members in the development of policy, lobbying, intervention at 
government level and in the media. Brexit and the Diversification of Export Markets, Cost 
Competitiveness, the War for Talent and Entrepreneurship are at the core. 

 Trade Services include practical training, support and consultancy right across the supply chain 
including customs awareness and audits, export and import compliance, consular, business travel 
support, route to market and general assistance with trade related queries. 

 Knowledge Networks support members to: explore new markets, route to market scenario 
planning, understand customs and supply chain challenges and provide thought leadership 
through a series of events and webinars. Networking and connectivity remain an important part 
of membership benefits. 

 
The IEA represents the whole spectrum of companies within the export industry including SME’s who 

are beginning to think about exporting for the first time right through to global multinational 

companies who are already extensively exporting from Ireland as well as the providers of key services 

to the sector. It is the connecting force for Irish exporters, providing practical knowledge and support 

across the Island of Ireland and in foreign markets. 

EU-US trade negotiation from an Irish perspective 
 

The Irish Exporters Association welcomes the decision by the European Commission to launch a new 

phase in the EU-US trading relationship with a view to build on and further increase our close trading 

relationship.  

The United States long been one of Ireland’s closest and biggest trading partners, with total goods 

exports from Ireland to the United States exceeding €33 billion in 2017 according to the Central Statics 
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Office (CSO).  This builds upon steady goods export and import growth of over four percent over 

previous years.  

According to the CSO, medicinal and pharmaceutical products (€11.2b), followed by chemical products 

(€6.9b) were the biggest exporting sectors to the Unites States. These were followed by professional, 

scientific and controlling apparatus (€2.7b), electrical machinery, appliances (€2.5b) and 

miscellaneous manufactured articles (€2.5b). In turn, beverage exports to the United States stood at 

approximately (€0.6b) in 2017. This is largely representative of the strong presence of US and other 

multinational pharmaceutical and manufacturing businesses with manufacturing bases in Ireland. 

In light of the substantial growth opportunities offered by the United States, in part facilitated by the 

large Irish diaspora, Irish exporting businesses are increasingly looking towards the US as a key 

destination when investigating new export markets. In fact, the US consistently ranks together with 

Germany as either of the top two export destinations for businesses looking to diversify their markets 

in the context of Brexit. Our latest survey results from October 2018 showed the United States (31%) 

ahead of Germany (21%), France (18%) and Italy (14%).  

In this context, we welcome the European Commission’s proposed resumption of trade talks with the 

US administration.  

The Irish Exporters Association, particularly, welcomes the European Commission’s aim to, based on 

reciprocity, eliminate all duties and tariffs on EU-US goods trade other than under Annex I of the WTO 

Agreement on Agriculture. As a designated MFN- country, much of Irish exports to the United States 

already happen under zero or very low tariff rates. However, a full elimination of duties and tariffs on 

all non-agricultural goods could further foster and increase the close trading relationship between 

Ireland and the United States.  

Non-tariff barriers such as regulatory issues and the use of standards in support of such regulation 

forms a significant burden for exporting businesses when trading with the US market. In this context, 

we highly welcome the European Commission’s proposal for a mandate on the opening of 

negotiations on conformity assessment to reduce the associated its costs to exporting businesses. 

Businesses on both sides of the Atlantic stand to benefit greatly from the elimination of such 

burdensome and costly duplication of testing, inspection and certification requirements. 

Furthermore, Irish businesses continue to face significant obstacles in applying for, or being locked 

out of public tender processes in the United States. We welcomed the proposals by the EU and US 

negotiators in the prior Transatlantic Trade and Investment Partnership (TTIP) to remove national 

obstacles and to ensure that EU and US companies can bid for public tenders without discrimination.  

The EU-US trading relationship is amongst one of the strongest and fundamentally underpins the 

global economy and trading standards. In light of an increasingly uncertain and multipolar global 

trading system, defined by regional economic powers, a close EU-US trading relationship that 

addresses the aforementioned obstacles, can lead the direction for a reform of global trading 

standards.  

If you would like to discuss the contents of this submission further, please contact: 

Pascal Koenig | Communications and Public Affairs Manager 

Irish Exporters Association | 28 Merrion Square Dublin 2  

Tel: +353 (0)1 642 4171 | Mobile: +353 (0)86 142 3310 

E-mail: pascalkoenig@irishexporters.ie    


